
F I R S T  H O M E
A  G U I D E  T O  B U Y I N G  Y O U R  F I R S T  H O M E

One of the most stressful things in life is buying a home. 
My goal is to take that stress away for you and
make your home buying journey enjoyable.
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INTRO
DUCTION

Congratulat ions on taking your f i rst  step toward
becoming a homeowner!
This  is  an excit ing t ime,  and I ’m truly  honoured to
be part  of  your journey.  Whether you’re feel ing
thr i l led,  nervous,  or  a l i t t le  bit  of  both — you’re not
alone,  and you’re already ahead of  the game by
seeking out  information and support .
Homeownership is  a major  mi lestone,  and taking
the t ime to understand the process shows you're
ser ious about making informed,  conf ident
decis ions.

I ’m here not  only as your real  estate
professional ,  but  also as your resource,
advisor ,  and biggest  supporter
throughout this  excit ing chapter  in  your
l i fe .
Ins ide this  booklet ,  you’ l l  f ind a clear
breakdown of  the home buying process
from start  to f in ish.  From understanding
your f inances,  to v iewing homes,
making an offer ,  and closing the deal  —
I ’ve laid out  what to expect and how to
prepare at  each stage.  You’ l l  a lso f ind
helpful  t ips ,  important quest ions to
consider ,  and a few common mistakes
to avoid along the way.
So take a deep breath — you’ve got
this .  And I ’ve got  you.

Let ’s  get  started!
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Your First Home: A Guide to Buying Your First Home

Buying your f i rst  home comes with many quest ions ,
emotions,  and new exper iences — and that 's  exact ly  why I
created this  guide.  My goal  is  to walk with you every step
of  the way,  using my knowledge,  t raining,  and real- l i fe
exper ience to help make the process feel  less
overwhelming and a lot  more empowering.  
I ’m here not  only as your real  estate professional ,  but  also
as your resource,  advisor ,  and biggest  supporter
throughout this  excit ing chapter .



1 .  I S  H O M E O W N E R S H I P
R I G H T  F O R  Y O U

When thinking about buying your f i rst  home,  i t ’s  helpful  to
start  with why.  Are you looking to put  down roots and bui ld
long-term stabi l i ty ,  or  are you s imply feel ing pressure
because “ i t ’s  what people do”? Unl ike rent ing,  owning a
home often means staying in one place for  several  years ,  so
it ’s  worth consider ing whether you’re ready to commit  to a
specif ic  locat ion and l i festy le .  Homeownership also comes
with new responsibi l i t ies—l ike handl ing repairs ,  yardwork ,
and regular  maintenance—that landlords typical ly  manage.
Some people love the idea of  creat ing a space that ’s  t ruly
theirs ,  whi le  others value the f lex ibi l i ty

Mindset  and L i festyle
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Before v iewing any propert ies or  sett ing up your mortgage
calculat ions ,   i t ’s  important to take a step back and ask
yoursel f  a big-picture quest ion:  Is  buying a home the r ight
move for  me r ight  now? Homeownership can be an excit ing
and rewarding mi lestone—but i t ’s  also a major  commitment .
From f inancial  readiness to l i festy le changes,  there’s  a lot
to consider .  This  chapter  is  designed to help you ref lect
honest ly  on your goals ,  pr ior i t ies ,  and whether the
responsibi l i t ies of  owning a home al ign with your current
season of  l i fe .  There’s  no one-size-f i ts-al l  answer—only the
one that feels  r ight  for  you.

that  rent ing offers ,  especial ly  i f
l i fe  feels  unpredictable .  Taking
a moment to ref lect  on your
current  mindset  and l i festy le
can help ensure that  buying a
home is  the r ight  f i t  not  just
f inancial ly ,  but  personal ly .
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One of  the most important steps in deciding i f  you' re ready
to buy a home is  taking a close look at  your f inancial
foundation.  Start  by consider ing your income—do you have
a stable and rel iable source of  earnings each month? Next ,
th ink about your savings.  A down payment is  just  one part
of  the upfront  costs;  you’ l l  a lso need to budget for  c losing
costs ,  moving expenses,  and sett ing up your new space.
Beyond that ,  ask yoursel f  i f  you can comfortably afford the
ongoing monthly expenses that come with homeownership ,
including your mortgage,  property taxes ,  ut i l i t ies ,

Financial  Readiness

insurance,  and a cushion for
maintenance or  unexpected repairs .  I t ’s
also a good t ime to check your credit
score and understand any exist ing debt
you’re carry ing,  as these wi l l  impact
your mortgage opt ions.  Feel ing
f inancial ly  prepared doesn’t  mean
having everything perfect—it  just
means knowing where you stand and
making a plan from there.

IBefore buying,  th ink about what homeownership means to
you.  Is  th is  your forever  home,  a f inancial  investment ,  or  a
stepping stone to something else? Real  estate can be a
great way to bui ld wealth ,  but  i t ’s  not  instant .  Equity  grows
over t ime,  and the market  can have ups and downs.  Having
clear goals and real ist ic  expectat ions helps you make
conf ident ,  long-term decis ions—no matter  what the
headl ines say.

Investment Goals  & Expectations

Once you’ve looked at  your goals and f inances,  i t ’s  t ime to
explore what ’s  actual ly  possible within your budget .  Are you
open to di f ferent  types of  homes—l ike condos,  townhouses,
or  detached houses—or specif ic  about what you want?
Being f lex ible can open more doors ,  especial ly  in
competit ive markets .  I t ’s  also helpful  to consider  a var iety
of  neighborhoods or  nearby ci t ies that  might offer  better
value or  suit  your l i festy le .  Speaking with a mortgage broker
or  f inancial  advisor  ear ly  on can give you a clear picture of
what you can afford and help narrow your search.

Exploring Your Options
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St i l l  not  sure i f  you’re ready? That ’s  completely  normal .  But
there are a few green f lags that can s ignal  you’re on the
r ight  t rack.  
I f  you’ve been budgeting consistent ly  and are able to save
each month,  that ’s  a strong foundation.  
Maybe you’ve already spoken with a lender or  gotten pre-
approved for  a mortgage—or at  least  know what steps to
take.  
Most  important ly ,  you feel
genuinely excited about the 
idea of  owning a home—not 
just  for  the f inancial  benef i ts ,  
but  because you’re ready to 
make a space your own.  I f  a 
few of  these sound l ike you,  
you may be more prepared 
than you think .

Signs You May Be Ready

2 .  U N D E R S T A N D I N G  T H E
H O M E  B U Y I N G  P R O C E S S

Buying your f i rst  home might feel  overwhelming,  but  the
process becomes much easier  when you know what to
expect .  This  chapter  wi l l  walk  you through each step,  f rom
deciding to buy al l  the way to move-in day.  Think of  i t  as
your home buying roadmap—clear ,  s imple ,  and designed to
guide you through every mi lestone with conf idence.

Gett ing pre-approved means a lender has reviewed your
f inances—l ike income,  credit ,  and savings—and
condit ional ly  approved you for  a loan amount .  You’ l l  f i l l  out
an appl icat ion and provide documents l ike pay stubs and
bank statements .  Unl ike pre-qual i f icat ion,  pre-approval  is
more detai led and shows sel lers  you're a ser ious buyer .
You’ l l  receive a letter  to use dur ing your home search to
conf i rm your buying power .

Get Pre-Approved



05

Your First Home: A Guide to Buying Your First Home

S
J

R
E

A

L
 E S T A T E

J O S H  S I M

P
S

O
N

---
---
---
---
---
---
----
----

---

----------------------------

A great real  estate agent makes the 
home buying process much smoother .  
They help you f ind homes,  make offers ,  
and negot iate ,  but  their  support  goes 
beyond that .  From the inspect ion to 
c losing day—and even after—you can 
count on them for  guidance,  answers ,  and helpful
connect ions.  Choose someone who communicates wel l ,
knows the local  market ,  and understands the needs of  f i rst-
t ime buyers .

Finding A Real  Estate Agent

Once you're pre-approved and working with an agent ,  the
fun begins—house hunt ing!  This  is  where you start  explor ing
neighborhoods,  attending showings,  and narrowing down
what truly  matters to you in a home.  Stay open-minded,
trust  your pr ior i t ies ,  and lean on your agent to help you stay
focused and informed throughout the search.

Start  Home Shopping

Once you’ve found a home you love,  i t ’s  t ime to make an
offer—and this  is  where your real  estate agent ’s  expert ise
real ly  shines.  They’ l l  help you decide on a fair  pr ice based
on the market ,  recent sales ,  and the condit ion of  the home.
Your agent wi l l  a lso wr i te the offer ,  include any condit ions
( l ike f inancing or  home inspect ion) ,  and present i t  to the
sel ler ’s  agent .  I f  there’s  a counteroffer ,  they’ l l  guide you
through the negot iat ion process to help you get  the best
possible deal  whi le  protect ing your interests .

Making An Offer

A home inspect ion is  a key step in the buying process that
helps protect  you as a buyer .  After  your offer  is  accepted
and you have included a Home Inspect ion condit ion in your
agreement ,  a professional  inspector  wi l l  examine the
property for  issues l ike structural  problems,  roof  damage,
plumbing or  e lectr ical  concerns ,  and more.  Your real  estate
agent can recommend trusted inspectors and help you
understand the report .  I f  major  issues are found,  your agent
can help you renegotiate the offer ,  ask for  repairs ,  or  even
walk away i f  needed—depending on your condit ions.

Home Inspection
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Once your offer  is  accepted and the inspect ion and any
other condit ions you have included in your offer  are
complete ,  i t ’s  t ime to f inal ize your mortgage.  This  step
involves working closely with your lender to submit  any
remaining documents and lock in your interest  rate .  The
lender wi l l  a lso order an appraisal  to conf i rm the home’s
value.  Your real  estate agent and lender wi l l  keep things
moving,  making sure al l  condit ions are met so your loan is
ful ly  approved.  Once everything is  c leared,  you’ l l  receive a
f inal  loan commitment and be ready for  c losing day.

Final ize The Loan

Closing is  the f inal  step in buying your home,  where
ownership off ic ial ly  t ransfers f rom the sel ler  to you.  This
process involves s igning a lot  of  paperwork ,  paying closing
costs ,  and ensur ing al l  condit ions of  the sale are met .  Your
real  estate lawyer plays a crucial  ro le here—they review the
purchase agreement ,  conduct a t i t le  search to conf i rm
there are no legal  issues with the property ,  prepare the
necessary documents ,  and handle the transfer  of  funds.
Having a trusted lawyer helps make sure everything is
accurate and protects your interests dur ing this  important
phase.

Closing

Moving day is  an excit ing mi lestone—but i t  can also be
stressful  i f  you’re not  prepared.  Make sure you’ve arranged
your moving company or  helpers ahead of  t ime and
conf i rmed the detai ls .  Keep in mind that keys may not
always be handed over f i rst  th ing in the morning,  so plan 

Move In!

accordingly .  Once inside your
new home,  take t ime to check
that al l  mechanical  systems
and appl iances are working
proper ly ,  so any issues can be
addressed quickly .  Staying
organized and pat ient  can
help turn moving day into a
smooth and joyful  start  in  your
new home.



3 .  B U D G E T I N G  &
F I N A N C I N G

Before you start  the search for  your f i rst  home,  i t ’s
important to determine what you can real ist ical ly  afford.  
A general  ru le is  that  your monthly housing costs which
include mortgage,  property taxes ,  and insurance — should
not exceed 28-30% of  your gross monthly income.
Lenders often use a rat io cal led the Debt-to-Income (DTI)
rat io to evaluate your affordabi l i ty .  This  includes al l  your
monthly debt payments (credit  cards,  loans,  car  payments)
in re lat ion to your income.  Most  lenders look for  a DTI  of  43%
or lower .
B e  s u r e  t o  f a c t o r  i n :

Property taxes
Homeowners insurance
Uti l i t ies
Maintenance and repairs
Savings for  emergencies

Understanding your numbers ear ly  
on helps avoid heartbreak later  and 
ensures you’re shopping within your 
f inancial  comfort  zone.

How Much House Can You Afford
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Buying your f i rst  home is  one of  the biggest  f inancial
decis ions you’ l l  make,  and being f inancial ly  prepared can
make the ent i re process smoother and less stressful .  This
chapter  wi l l  help you understand how to budget ef fect ively ,
the types of  loans avai lable ,  and what upfront  costs to
expect .

P r e - Q u a l i f i c a t i o n :
A quick est imate based on your sel f-reported info — helpful
ear ly  on,  but  not  guaranteed.
P r e - A p p r o v a l :
Involves a ful l  credit  and f inancial  review by a lender .  I t  g ives
you a strong posit ion when making an offer .
💡T I P :  Get pre-approved before 
house hunt ing ser iously .

Pre-Quali f ication Vs.  Pre- Approval
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There’s  no one-size-f i ts-al l  mortgage.  Your income,  credit ,
and savings wi l l  help determine what you qual i fy  for .  Here are
the basics :

Types of  Home Loans

H i g h - R a t i o  M o r t g a g e
Less than 20% down
Requires mortgage insurance 

         (v ia CMHC,  Sagen,  or  Canada
Guaranty)

Minimum down payment is  5%

F i r s t - T i m e  B u y e r  P r o g r a m s
RRSP Home Buyers ’  P lan:  Withdraw up
to $60,000 tax-free
First-Time Home Buyer Incent ive:
Shared-equity program to reduce
monthly costs
Land Transfer  Tax Rebates avai lable in
some provinces/municipal i t ies

💡T I P :  A  mortgage broker  can help you
compare opt ions and f ind the best  f i t  for
your needs.

C o n v e n t i o n a l  M o r t g a g e
20%+ down payment
No mortgage insurance required
Ideal  for  buyers with strong credit

F i x e d  v s .  V a r i a b l e  R a t e s
Fixed-rate:  Rate stays the same for  

     the term — predictable payments
Variable-rate:  Rate may change with 

     the market  — r isk ier  but  can cost  less

F i r s t - T i m e  B u y e r  P r o g r a m s
RRSP Home Buyers ’  P lan:  Withdraw up
to $60,000 tax-free
First-Time Home Buyer Incent ive:
Shared-equity program to reduce
monthly costs
Land Transfer  Tax Rebates avai lable in
some provinces/municipal i t ies

D e p o s i t
The deposit  is  paid typical ly  within 24 hours after  your offer  is
accepted.  I t  shows the sel ler  you're ser ious and is  held in t rust
unt i l  c losing.  This  amount is  put  toward your down payment
but is  not  the same as the ful l  down payment .
D o w n  P a y m e n t
The down payment is  the total  amount you contr ibute upfront
toward the home’s purchase pr ice.  Many f i rst-t ime buyers put
down 5% or  more,  depending on the loan type.  The deposit
becomes part  of  th is  total .
C l o s i n g  C o s t s
These are addit ional  expenses due at  c losing,  ranging from 2–
5% of  the purchase pr ice.  They may include:

Legal  & lender fees
Appraisal  & t i t le  insurance
Property tax adjustments

💡T I P :  Ask your lender or  lawyer for  a fu l l  cost  breakdown so
you can plan ahead.

Deposit ,  Down Payment & Closing Costs
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Spending more than your budget al lows
Forgett ing about ongoing home costs
Opening new credit  before closing
Not shopping around for  rates
Skipping your emergency fund

Financial  Mistakes to Avoid

When sett ing up services l ike hydro,  water ,  or  internet ,
providers may require a deposit  — especial ly  i f  you’re a new
customer.  Budget a few hundred dol lars for  th is  when
planning your move.

Uti l i ty  Deposits

Know your numbers before you shop
Understand your loan opt ions
Get pre-approved,  not  just  pre-qual i f ied
Plan for  your down payment ,  c losing costs & ut i l i ty
deposits
Avoid common money missteps

Buying your f i rst  home is  excit ing — and having your
f inances in order helps make i t  smoother and less stressful .

Quick Recap

4 .  W O R K I N G  W I T H  A
R E A L T O R

Having a knowledgeable and trustworthy real  estate agent
on your s ide that knows the market  in  your desired area
makes al l  the di f ference!  A buyer ’s  agent is  your advocate
throughout the process ,  looking out  for  your best  interests
from start  to f in ish.

Many f i rst-t ime buyers wonder i f  they real ly  need an agent .
The answer is :  YES ,  and here’s  why.  A buyer ’s  agent works
exclusively for  you,  not  the sel ler .  They help you navigate
the complexi t ies of  the home buying process ,  protect  your
interests dur ing negot iat ions ,  and offer  ins ights into the
local  market  that  you may not  be able to f ind on your own.

Why It ’s  Important  to Have a Buyer’s  Agent
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A buyer ’s  agent can help you:
Understand your budget and connect you with trusted
mortgage professionals
Ident i fy  propert ies that  match your cr i ter ia—even some that
haven’t  h i t  the publ ic  market  yet
Evaluate fair  market  value and advise on pr ic ing strategy
Navigate paperwork and deadl ines
Advocate for  you dur ing inspect ions ,  repairs ,  and negot iat ions
Coordinate with lawyers ,  lenders ,  and other  professionals
involved in the transact ion

Not al l  agents are created equal .  A great buyer ’s  agent goes
beyond opening doors—they’re your advisor ,  strategist ,  and
problem-solver .
Here’s  what a top-t ier  agent br ings to the table :

Local  market  knowledge – They know the neighborhoods,  pr ice
trends,  and what makes a good investment .
Clear communicat ion – They keep you informed every step of
the way and explain things in plain language.
Strong negot iat ion sk i l ls  – They know how to advocate for  your
needs,  f rom pr ice to repairs  to c losing t imel ines.
Professional  network – They can refer  you to mortgage brokers ,
home inspectors ,  contractors ,  and legal  professionals .
Calm under pressure – When things get  stressful  (and they
sometimes do) ,  they stay focused and help you stay grounded.

Most  important ly ,  a good agent t ruly  l istens to what you want—
and works hard to help you achieve i t .

What a Good Agent Does For  You

Can you explain the home
buying process f rom start  to
f in ish?
Do you work alone or  with a
team? Who wi l l  I  be
communicat ing with most?
What happens i f  I ’m not  happy
with your service?
Can you provide references or
test imonials  f rom recent
buyers?

How long have you been working in real  estate?
Do you special ize in  working with buyers?
Are you famil iar  with the area(s) I ’m interested in?
How do you typical ly  communicate with c l ients? (Phone,  text ,
emai l?)

Questions to Ask When Hir ing an Agent



5 .  H O U S E  H U N T I N G
T I P S

Before you start  scrol l ing l ist ings or  booking showings,  i t ’s
crucial  to s i t  down and make two l ists :

Must-Haves (Needs) :  These are non-negotiables .  For
example:  number of  bedrooms,  locat ion,  pr ice range,
access to transit  or  schools ,  or  a main-f loor  bedroom.
Nice-to-Haves (Wants) :  These are features you’d love,
but  could l ive without or  upgrade later—l ike a f in ished
basement ,  updated k i tchen,  or  a large backyard.

Being clear on what matters most wi l l  help you stay focused
and avoid fal l ing for  a home that looks good but doesn' t
actual ly  meet your needs.

Define your Needs & Wants

1 1
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Real  estate l ist ings are ful l  of  information—but some of  i t
takes a trained eye to decode.  Here’s  how to read between the
l ines:

Photos:  Great photography can make a home look larger or
newer than i t  real ly  is .  Look for  consistency between the
photos and the detai ls .
Descr ipt ion:  Pay attent ion to what 's  not  said.  Phrases l ike
“cozy”  might mean smal l ,  and “ready for  your personal
touch” may mean updates are needed.
Room sizes & layout :  Don’t  just  look at  the number of
bedrooms—check room dimensions and how the home is
laid out .
Days on Market  (DOM):  A home that ’s  been s i t t ing for  a
whi le might be overpr iced or  have issues.
Property taxes & fees:  Take note of  taxes ,  condo fees ,  or  any
special  assessments mentioned.

Ask your agent to help you break down each l ist ing and f lag
anything worth invest igat ing further .

How to Read a L ist ing
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A showing is  your chance to see i f  the home l ives up to the
l ist ing.  Here’s  what to pay attent ion to :

F low and layout :  Does the space work for  your l i festy le?
Could you picture yoursel f  l iv ing there?
Storage:  Check closets ,  basement ,  pantry space,  and
garage.  Is  there enough?
Natural  l ight  and windows:  Are rooms br ight ,  or  does i t
feel  dark even on a sunny day?
Condit ion of  surfaces:  Look beyond staging—check f loors ,
wal ls ,  windows,  and cei l ings for  damage or  s igns of  wear .

What to Look For  During Showings

Noise levels :  Open a window or  step
outside—l isten for  t raff ic ,  t rains ,  or
nearby businesses.
Water  pressure:  Test  taps and f lush
toi lets  to see how the plumbing
holds up.

Br ing a checkl ist  (or  use one your
agent provides) to make sure you
cover everything.

Some issues may not  be obvious,  but  could cause
headaches down the l ine.  Here are red f lags to be aware of :

Musty smel ls  or  v is ible mold
Cracks in wal ls  or  cei l ings (could indicate structural
problems)
Signs of  water  damage (stains ,  soft  spots ,  or  warped
f loor ing)
Old electr ical  panels  or  knob-and-tube wir ing
Roof  or  foundation concerns
Inconsistent  or  patchy renovat ions (might suggest  DIY
work without permits)

Don’t  be afraid to ask quest ions.  I f  something doesn’t  feel
r ight ,  your agent can help you invest igate further  or  br ing in
a professional .

Red Flags to Watch Out For🚩

The perfect  home probably doesn’t  ex ist—but the r ight
home does.  When you’re c lear about your pr ior i t ies and
take the t ime to evaluate each home with a cr i t ical  eye,
you’ l l  f ind a place that t ruly  f i ts  your needs.
And remember—you don’t  have to navigate this  alone.  A
great real  estate agent wi l l  guide you through the search,
point  out  potent ial  concerns ,  and help you see possibi l i t ies
you might miss on your own.

Final  Thoughts



6 .  M A K I N G  A N  O F F E R
Once you’ve found a home you love,  i t ’s  t ime to make an
offer .  This  step can feel  int imidat ing,  especial ly  for  f i rst-
t ime buyers ,  but  with the r ight  knowledge and guidance,  i t
becomes a manageable and excit ing part  of  the journey.

Understanding Comparables
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Before deciding how much to offer ,  your real  estate agent
wi l l  look at  comparables ,  or  “comps” — s imi lar  homes that
have recent ly  sold in the area.  These help determine the
home’s fair  market  value so you don’t  overpay or  underbid.
Comps consider  s ize ,  condit ion,  locat ion,  and recent
upgrades.  Knowing the numbers al lows you to make a
smart ,  competit ive offer .

What Goes Into an Offer
Your offer  isn ’ t  just  about the pr ice.  I t ’s  a fu l l  package that
includes:

Purchase pr ice
Deposit  amount (shows your ser iousness)
Closing date
Included i tems (appl iances,  f ixtures ,  etc .)
Condit ions or  c lauses

A strong,  c lean offer  can stand out  — especial ly  
in  competit ive markets .

Key Clauses & Condit ions
Condit ions protect  you as the buyer .  Common ones include:

F i n a n c i n g  c o n d i t i o n :  T ime to secure f inal  mortgage
approval .
H o m e  i n s p e c t i o n :  Al lows you to walk away or  renegotiate
i f  s igni f icant issues are found.
A p p r a i s a l  c o n d i t i o n :  Ensures the home is  valued at  or
above the purchase pr ice by your lender .

Your agent wi l l  help tai lor  your offer  to your specif ic  needs
and market  condit ions.

Making an offer  is  a major  step,  but  i t ’s  just  one part  of  a
guided process.  With a clear understanding of  market
value,  thoughtful  condit ions ,  and expert  support ,  you’ l l  be
on your way to turning your dream home into a real i ty .



7 .  H O M E  I N S P E C T I O N S
Buying a home is  one of  the biggest  investments you’ l l  ever
make—and the home inspect ion is  your opportunity  to make
sure that investment is  sound.  A home inspect ion gives you
a clearer  picture of  the property 's  condit ion and can help
you avoid expensive surpr ises down the road.

Why the Home Inspection Matters
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Think of  a home inspect ion as a health check-up
for  the property .  Even i f  a home looks great on the
surface,  there could be hidden issues that only a
professional  can ident i fy .  The inspect ion helps
conf i rm the true condit ion of  the home and gives
you leverage to request  repairs ,  renegot iate the
pr ice,  or  walk  away from the deal  i f  ser ious
problems are found.  For  f i rst-t ime buyers ,  i t 's  an
especial ly  important step to ensure peace of  mind.

What the Inspector  Wil l  Typical ly  Check

How to Handle the Results
After  the inspect ion,  you’ l l  receive a detai led report
highl ight ing any issues found.  Review i t  careful ly  with your
real  estate agent .  Not  every i tem is  a dealbreaker—older
homes may have minor wear and tear .  Focus on major
safety ,  structural ,  or  system-related concerns.
From here,  you typical ly  have a few opt ions:

R e q u e s t  r e p a i r s  f rom the sel ler  before closing
A s k  f o r  a  p r i c e  r e d u c t i o n  or  credit  to cover repair  costs
P r o c e e d  a s - i s ,  knowing what needs attent ion
W a l k  a w a y ,  i f  the problems are too ser ious or  cost ly

This  report  becomes a powerful  tool  in  your homebuying
decis ion.  Don’t  sk ip i t—use i t  to buy with conf idence.

What the Inspector  Wi l l  Check
A l icensed home inspector  wi l l  examine most of  the home’s major  systems and
components ,  including:

S t r u c t u r e  –  Foundation,  wal ls ,  roof ,  and framing
R o o f  &  A t t i c  –  Shingles ,  vents ,  insulat ion,  and s igns of  leaks
P l u m b i n g  – Pipes,  water  heater ,  faucets ,  and drains
E l e c t r i c a l  – Wir ing,  out lets ,  panels ,  and smoke detectors
H V A C  – Furnace,  air  condit ioning,  and vent i lat ion
I n t e r i o r  &  E x t e r i o r  –  Windows,  doors ,  f loors ,  and vis ible insulat ion
B a s e m e n t  &  C r a w l  S p a c e s  –  Moisture ,  cracks ,  and s igns of  pests



8 .  T H E  C L O S I N G
P R O C E S S
Closing is  the f inal  and most excit ing step in your
homebuying journey-when legal  ownership of  the property
is  t ransferred from the sel ler  to you!  This  process typical ly
happens through your Real  Estate Lawyer ,  and the off ic ial
t ransfer  is  recorded with the Land T i t les Off ice with the
Municipal i ty .  
On closing day,  your lawyer handles the f inal  exchange of
funds and documents ,  and you wi l l  usual ly  receive the keys
later  that  day once the transact ion is  of f ic ial ly  registered.  

The Role of  a  Real  Estate Lawyer
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In  Canada,  h i r ing a real  estate lawyer is  mandatory in most
provinces for  homebuyers .  They play a v i tal  ro le in
protect ing your legal  and f inancial  interests .  Here’s  what
your lawyer wi l l  do:

Review the Agreement of  Purchase and Sale (APS) to
conf i rm everything is  in  order
Conduct a t i t le  search to ensure there are no l iens ,
disputes ,  or  ownership issues
Ver i fy  and adjust  for  property taxes ,  ut i l i t ies ,  and other
closing costs
Register  the transfer  of  ownership and mortgage with
your provincial  land registry
Handle the exchange of  funds between your lender and
the sel ler ’s  lawyer
Provide you with a f inal  statement 

of  adjustments out l in ing what you owe
✅  Tip:  Ask your real  estate agent or  
mortgage broker  to recommend a 
lawyer who special izes in resident ial  
real  estate in your area.  Their  local  
knowledge is  invaluable .
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closing costs typical ly  range from 2%-5% of  the purchase
price.  These are separate f rom your down payment and
must be avai lable in cash before closing.  Here 's  what they
often include:

Legal  fees:  $1 ,000–$2,500 depending on complexi ty  and
province
Land Transfer  Tax :  Var ies by province (Ontar io ,  BC,  and
Toronto have their  own rates);  some provinces offer  f i rst-
t ime buyer rebates
Tit le  insurance:  Protects you from t i t le  defects or  f raud
(usual ly  ~$250–$400)
Home inspect ion fee:  I f  not  paid ear l ier ,  th is  might be
due at  c losing (~$400–$600)
Appraisal  fee:  Required by your lender to ver i fy  the
home’s value (~$300–$500)
Property tax & ut i l i ty  adjustments :  You’ l l  re imburse the
sel ler  for  prepaid port ions
Mortgage default  insurance (CMHC):  I f  you put down less
than 20%,  th is  may be added to your mortgage or  paid
upfront
Moving costs & prepaid ut i l i t ies :  Whi le not  of f ic ial
“c losing costs , ”  these are worth budgeting for

Understanding Closing Costs

Typical ly ,  you’ l l  receive the keys once the t i t le  has off ic ial ly  t ransferred
and your lawyer conf i rms al l  funds have been exchanged.  This  often
happens later  in  the day on your c losing date—so avoid booking movers
f i rst  th ing in the morning just  in  case of  delays.

When Do You Get  the Keys?

🧮  Example:  On a $500,000 home in Ontar io ,  expect to pay approximately
$8,000–$12 ,000 in c losing costs ,  including Land Transfer  Tax ( less with a
f i rst-t ime buyer rebate) .

✅  Review your f inal  mortgage detai ls  with your lender
✅  Provide your lawyer with proof  of  insurance (required for  mortgage funding)
✅  Arrange your c losing funds and send them to your lawyer a few days before
✅  P lan your move and be f lex ible with t iming
✅  Conf i rm ut i l i ty  t ransfers and address changes

Final  Checkl ist  Before Closing

Closing day can feel  l ike a whir lwind,  but  with a trusted
team of  professionals  and prepared f inances,  i t ’s  a smooth
f in ish to your homebuying exper ience.  Your agent and legal
team wi l l  keep things moving behind the scenes—so you
can focus on gett ing ready for  the big move!

Final  Thoughts



Update Your Information
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Set  Up or  Transfer  Ut i l i t ies
Ensure al l  essent ial  ut i l i t ies — electr ic i ty ,  gas,  water ,  and internet  — are
act ive and transferred into your name.  Review your bi l l ing cycles ,  account
detai ls ,  and payment methods so nothing s l ips through the cracks .

Not i fy  Canada Post  and set  up mai l  forwarding.  Update your
address with key organizat ions such as your bank,  employer ,
health card provider ,  and dr iver 's  l icense off ice.  Don’t  forget
to register  for  property taxes with your local  municipal i ty .

Furnishing & Decorating

Bui ld a Basic Tool  Kit
Every homeowner needs a toolk i t .  Start  with
basics l ike a hammer,  screwdriver  set ,  p l iers ,
dr i l l ,  f lashl ight ,  and tape measure.  Household
items l ike l ight  bulbs ,  extension cords,  a f i re
ext inguisher ,  and a plunger are equal ly
important .  Store them where they’ l l  be easy 
to access.

I t ’s  tempting to decorate everything r ight  away,  but  give
yoursel f  t ime to l ive in the space and learn what you real ly
need.  Start  with core furniture l ike a bed,  couch,  and dining
table ,  and bui ld f rom there.  Set  a budget and st ick to i t .

Understand your Ongoing Costs
Beyond your mortgage,  factor  in  property taxes ,  insurance,
ut i l i ty  bi l ls ,  and regular  maintenance.  Seasonal  costs l ike
lawn care,  snow removal ,  or  HVAC servic ing can add up —
it ’s  wise to budget accordingly .

Get to Know Your Neighbourhood
Introduce yoursel f  to your neighbours — they may become your go-to for
local  ins ights .  Learn about garbage and recycl ing days,  nearby schools ,
t ransit  routes ,  and community centres to feel  more at  home.

Organize Home Documents
Set up a digital  and/or physical  fo lder  for  your important
documents .  This  includes your purchase agreement ,  mortgage
paperwork ,  insurance pol ic ies ,  appl iance manuals ,  warrant ies ,
and contact  info for  service providers .

Long Term Tip:  Bui ld Equity and Plan Ahead
Owning a home is  about more than just  l iv ing in i t  — i t 's  about
growing your investment .  Maintain your property ,  keep up with
repairs ,  and consider  improvements that  add value.  Think
long-term:  Is  th is  your forever  home? A stepping stone?
Planning ear ly  can lead to smart  f inancial  decis ions down the
road.



1 0 .  C O N C L U S I O N
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Congratulat ions!  By reading this  guide,  you've equipped
yoursel f  with the foundational  knowledge every f i rst-t ime
homebuyer needs.  From budgeting and f inancing to house
hunt ing,  making an offer ,  navigat ing inspect ions ,  c losing,  and
sett l ing into your new home—you now understand the ful l
journey.
Buying your f i rst  home can be both excit ing and
overwhelming.  But  remember ,  you don’t  have to go through i t
alone.  Surround yoursel f  with a great team—your real  estate
agent ,  mortgage advisor ,  lawyer ,  and home inspector  are al l
key al l ies who wi l l  help you feel  conf ident every step of  the
way.

K e y  T a k e a w a y s :
P r e p a r a t i o n  i s  p o w e r .  Understanding your budget ,  gett ing
pre-approved,  and knowing your must-haves vs .  n ice-to-
haves sets the stage for  success.
K n o w l e d g e  b e a t s  p r e s s u r e .  Don’t  rush—take the t ime to
research,  ask quest ions ,  and make informed decis ions.
T h i s  i s  j u s t  t h e  b e g i n n i n g .  Owning a home is  not  just  a
milestone,  i t ’s  a long-term investment in your future.

As you move forward,  refer  back to this  guide whenever you
need to .  And i f  you' re ready to start  your journey or  need a
trusted advisor ,  I ’m here to help.  Weather you are looking to
buy in Ontar io or  in  another province,  I  know trusted
professionals  throughout Canada

Happy house hunt ing - and welcome to homeownership!

Josh Simpson
Licensed REALTOR®
Peterborough and the Kawartha’s ,  Ontar io ,  Canada
📲705-761-9324
📩 josh.s impson@century21 .ca
🌐www.joshsimpson.c21 .ca
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